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Entrepreneur selects PC-12 for business and leisure
Private customer Neil Armstrong
has taken delivery of a Pilatus PC-12
from Oriens Aviation, the aircraft’s UK
sales distributor.
The entrepreneur and owner of
Armstrong
Group
Holdings
acknowledges that he conducted a lot
of due diligence on other aircraft
types and took several demonstration
flights before determining the PC-12
was best for his business and leisure
needs. “It was the only one that ticked
all the boxes,” he says. “It is versatile,
robust and can land on grass, gravel
and even snow. It is impressively
economical, with fuel costing less
than $200 per hour, and has excellent
avionics. The low depreciation rate
was a major factor too.”
The aircraft will be based at Leeds
Bradford, near to the family’s home
in North Yorkshire. Armstrong
anticipates that he will fly up to 200
hours a year for his business interests
in housing, oil, gas and utilities, and
for leisure. He has interests in Jersey,
the west of Ireland and Mallorca,
which all suit the PC-12’s flying range.
“Time is of the essence in my
business,” he continues. “If you are
marching, you’re not fighting, so this
great aircraft is going to be a
productive tool for the business, and
it will provide us with some great
family occasions too.”
Neil’s two sons and his wife Brid,
who helped influence the style of the
white, grey and blue interior, were all
at the delivery ceremony at the
Goodwood Festival of Speed to enjoy
the motor racing displays before

The PC-12 was chosen by Armstrong for
its operating costs, comfortable cabin
and short field capability.

Neil Armstrong cuts the ribbon as part of the delivery ceremony for his Pilatus PC-12.

flying the aircraft home.
As well as ratifying the sale on
behalf of Pilatus, Oriens helped in the
recruitment of pilots for the aircraft.
Its sales and marketing director Craig
Lammiman advised Armstrong in the
purchasing process. “The key
message passed on to Neil is that the
PC-12 is a very misunderstood
aircraft and in fact far more capable
than most are aware,” he tells EBAN.
“While aviation people are aware of

the PC-12 and its appearance, in
reality they have unlikely flown on the
aircraft, have no understanding of its
true size and capability and certainly
no information with regards to how
cost effective it is to run. The PC-12
only depreciates on average 22 per
cent over 10 years.
“The aircraft has never been
available to charter in Europe until
the recent law changes. All clients to
date that have been on board the

aircraft have been incredibly
surprised at the space, the low noise
levels and where the Pilatus PC-12
can fly you to.”
Armstrong considered light jets
including the Phenom 300 and some
Citations, as well as the King Air,
TBMs and the Hondajet. “The general
conclusion was that you can’t buy an
aircraft of the same ability for the
same money and the same benefits,”
Lammiman explains. “Every aircraft
has its unique features, but there
really is nothing that competes
directly with the PC-12 because it
offers a large cabin and large cargo
door in a single-engine aircraft.
To buy the equivalent size of jet,
interior-wise, you would be looking at
US$8-10 million. The operational
cost of the PC-12 is typically a
third cheaper in fuel economy and
running costs than a comparative
twin engine turboprop. The defining
factor was that the PC-12 is able to
access more places.”

GlobeAir gains
from sterling
drop and luxury
retail rise
Austrian Mustang operator GlobeAir
experienced a 53 per cent increase in
flights to London during the first five
months of this year compared to the
same period in 2016, and attributes
this to the falling value of the pound
sterling and London’s strengthening
position as the world’s capital for
luxury retail.
In just over a year to July 2017, the
operator says that the value of
sterling fell by around 13.5 per cent.
At the same time, London has seen
more luxury store openings than any
other city. Last year 41 luxury shops
opened in London compared to 36 in
Paris, 31 in both New York and Dubai
and 24 in Milan.
Chief marketing and sales officer
Mauro De Rosa comments: “A
significant proportion of luxury
goods are purchased outside of a
shopper’s home market, and a
combination of the fall in sterling and
more stores opening in London has
been a massive boost for the city’s
luxury retail market.
“This has had a knock on effect on
other sectors, including private
aviation. The number of private jet
flights we operate to London from
Europe has increased dramatically.”
GlobeAir’s fleet of 16 Mustangs is
able to connect to more than 1,500
airports in Europe and North Africa.

KlasJet serves sports and
music with first 737
Lithuania-based KlasJet has added a
Boeing 737 business jet to its fleet.
The aircraft has been modified and
furnished by FL Technics to meet the
demands of sports teams, large
business groups and government
officials, and has been supplied
under an operating agreement with
AviaAM Leasing.
The B737 has 56 business class
leather seats that have legroom of at
least one metre. Having been owned
and operated by US carrier
Continental Airlines on commercial
flights, the jet has undergone seat
refurbishment, a livery repaint,
upgraded lighting and fresh carpets.
“This business jet will be one of a
kind in eastern Europe and is already
gaining attention from our current
customers as well as potential
clients,” says CEO Vitalij Kapitonov.
“Having the ability to avoid long
queues at the airport and sometimes
tiresome attention from the fans is

very much valued by sports teams.
Add to this the legroom, which will
keep the players energised.
“The same goes for music bands,
entertainment groups and business
travellers; comfort and convenience
is paramount.”
KlasJet has already signed a
charter agreement with Euroleague
basketball club Kauno Zalgiris. The
team will use the aircraft to travel to
its away Euroleague games at the
beginning of autumn.
The operator plans to enlarge the
list of clientele for the B737 in the
months ahead. “The diaspora of our
clientele is extensive: some require
light or midsize, others require larger
jets. The Boeing 737 is currently the
largest aircraft on our fleet and allows
us to fulfil growing demand from
large VIP groups. Over the next year,
we plan to complement our fleet with
two additional aircraft of this type,”
Kapitonov concludes.
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Air Hamburg has taken delivery of its first Legacy 650E. A further two are expected at
the end of August and in November. Project manager Kim Janett Ottmann predicts that
before the end of the year the operator’s fleet will grow to 25 aircraft. Pictured are
deputy flight ops manager Torben Mundt, partner Simon Ebert, MD Jost Hofmann,
Embraer captain Alexander Stevens, technical director Daniel Hohlfeld and maintenance
manager Martin Porwych.

